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Christmas Party Set for Dec. 9 
 The Board of REALTORS® 
Christmas party is scheduled 
for Monday evening, Decem-
ber 9 at the Hillsdale Elks.  
There will be a buffet dinner 
offering Prime Rib and Chick-
en with salad, vegetable, 
potatoes, dinner rolls and 
dessert. There will also be 
appetizers and a cash bar.  
 The Christmas Party Com-
mittee: Diana Carson, Kara 
Moyer, Lori Rubley and Scott 
Phillips have planned the 
event. 
 President Diana Carson 
will present the REALTOR® 
Awards this year to the 
REALTOR® of the Year, the 
Rookie of the Year and the 
Lifetime Achievement Award 
winners. REALTOR® Awards 
recognize those who shine in 
the REALTOR® profession as 
well as giving back to the 
community and the organiza-
tion.  
 Russ Martin will provide 
live music for the event 
again this year and a Christ-
mas photo op will be availa-
ble as well.  
 The party will begin with 
a social hour from 5 to 6 p.m.   
and dinner will be served 
immediately after.   T h e 
Christmas Party meal and 
evening are free for mem-
bers, but guests will be 
charged $35 per person.  

*** 
Psalm 82 Initiative 
 The Board has a new char-
ity to support this year that 

represents a carryover from 
the November Lunch N Give 
program.  The Psalm 82 Initi-
ative is an organization that 
helps people from difficult 
or abusive home situations 
become independent. The 
Psalm 82 Initiative has 
helped many people in trou-
bling situations to be able to 
provide for themselves a new 
life.   
 At the party there will be 
envelopes provided for do-
nations to the Psalm 82 Ini-
tiative and one name will be 
drawn to receive a prize.  

*** 
Gift Basket Charity Raffle 
 The Charity Gift Basket  
Raffle is a highlight of the 
Christmas Party and has suc-
cessfully raised funds for 
local charities such as CAPA, 
King’s Kupboard, Hospice and 
the Hillsdale County Humane 
Society. Each year the money 
raised is split between the 
two charities that receive 
the most votes from the 
members who attend.  Last 
year the money was split 
between two charities, each 
of which  received over $400. 
Each broker office will be 
asked again this year to do-
nate a gift basket with a 
value of $50 or more.  Bas-
kets are usually creative, 
colorful  and full of great 
gifts, many valued at much 
more than the minimum do-
nation.  All attendees, 
when they sign in at the par-

ty will receive a ticket to 
vote for the charity of their 
choice. The gift baskets will 
be raffled off and guests 
may put their raffle tickets 
in the bowl for the basket 
they want to win. Winners 
will be drawn from the ticket 
bowls midway through the 
evening.   

*** 
Member Services Drawings  
 Drawings will be held for 
member services gift certifi-
cates and sponsors will be 
asked to draw the names and 
present the awards they are 
donating. 
 The Board received over 
$5000 in sponsorships last 
year from affiliates and 
business partners, enabling 
us to provide a fantastic 
meal and hand out over 
$3000 in REALTOR® services 
gift certificates.   All mem-
bers who RSVP and show up 
for the Christmas Party will 
be eligible for the drawings.  

*** 
RPAC Donor Drawing 
 There will also be a prize 
drawing for those who have 
invested in RPAC for 2024.  
All Bronze donors will have 
their names in the drawing 
once, Silver donors twice, 
Gold donors three times and 
Platinum donors four times.  

*** 
RSVP 
 Please RSVP by calling 
517-439-1770 or email us at 
hcboard@yahoo.com.  

 Hillsdale County Board of  
REALTORS® has signed up for 
Wednesday, December 5 at 
the Hillsdale Market House 
from 9 a.m. to 6 p.m. to ring 
bells for the Salvation Army. 
  Members should contact 
the Board Office at 439-1770 
or email hcboard@yahoo.com 
to  sign up for 1 hour shifts. 
Board Aprons will be distrib-
uted to those who ring.   
 Monies raised by the Sal-
vation Army benefit needy 
families in the Hillsdale area. 
 In addition, participating 
in community service fund-
raising events helps the 
Board of REALTORS® maintain 
Core Standards Compliance 
with the National Associa-
tion of REALTORS® and earns 
Board Dollars for partici-
pants. 
  

Local Board  
Members Ring for 
Salvation Army 
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HCBR Calendar 2024/25 
Board of Directors Meetings   

December 4  January 8  February 5 
March 5   April 2   May 7 

Lunch N Learn Programs  
(Classes held at the Board Office) 

November 13-11:30 a.m. 
 Lunch-N-Give-Psalm 82 Initiative  
 Sponsor:  
December 18-11:30 a.m. 
 REALTORS Land Surveying/Laws-Karol Grove 
 Sponsor: Greenstone Farm Credit Services 
 

Special Events 
December 4 
 Board of Directors Training 
December 5 
 Salvation Army Bell Ringing, Market House 
December 9 
 Board Christmas Party-Hillsdale Elks Lodge 

The HCBR Newsletter is published 
periodically by the Hillsdale 
County Board of  REALTORS®. 
 
Editorial Office 
32 E. Bacon Street 
Hillsdale, MI 49242 
(517) 439-1770 
hcboard@yahoo.com 
 
Board Hours:  
Mon-Wed-Fri:  9-5 
Tues-Thur: 9-2 
Closed 12-1 for Lunch 
 
Newsletter Editor   
Shirley Smith 
Executive Officer  
 
2024 HCBR Officers 
President: Diana Carson 
Vice Pres.:  Matt Yoder 
Treasurer: Sherri Groves 
Past President: Tjay Fitton 
Directors: 
Brad Jenkins 
Alicia Galloway 
Scott Phillips 
 
*2024 Committee Chairs /

Contact Persons 
Awards 
*Alicia Galloway...... 398-3400 
Building 
*Dan Satow ........... 617-1104 
Bylaws 
*Tim Groves .............. 439-1511 
Christmas Party 
*Diana Carson............ 416-3472 
Education 
*Matt Yoder ...... 419-439-5382 
Executive 
*Diana Carson............ 416-3472 
Finance 
*Sherri Groves ........... 398-2996  
Forms 
*Diana Carson............ 416-3472 
Grievance 
*Cathy Galloway ........ 849-0043 
MichRIC Managers 
Shirley Smith ............. 439-1770 
Nomination 
*Tjay Fitton .............. 398-3500 
Political Affairs 
*Diana Carson............ 416-3472 
Professional Standards 
*Julie Games ............. 437-7771 
Public Relations 
*Brad Jenkins ............ 425-1978 
Specifications 
*Brad Jenkins ............ 425-1978 

 The Board congratu-
lates the new governing 
team of the Hillsdale Coun-
ty Board of REALTORS® for 
2025.   
 Officers will be induct-
ed at the Board of Direc-
tors Training on December 
4 at the Board Office and 
will assume their duties on 
January 1.   
 Officers elected in the 
September Board election 
who will be inducted are:  
 
Matthew Yoder-President 

Tjay Fitton-Vice President 

Sherri Groves-Treasurer 

Alicia Galloway-Director 

Scott Phillips-Director 

Brad Jenkins-Director 

Diana Carson-Past   

 President 

2025 Board of  
Directors to Take 
Office January 1 

FAIRHAVEN Your Fair Housing Simulation 
 The NAR will be requiring 2 hours of Fair Housing Train-
ing beginning in 2025. The 2 hours must be completed once 
every three years. If you complete the Fairhaven Module in 
2025, you will have met that requirement.  
 You can try out Fairhaven, designed to help you recog-
nize Fair Housing issues and pitfalls, by going to Fairha-
ven.realtor and logging in with your REALTOR® identifica-
tion number. If you don’t know your number you can get it 
by contacting the Board Office. As a bonus, members who 
complete the Fairhaven course will receive $25 in Board 
Dollars upon presentation of their  certificate to the Board 

2025 DUES  
 Local, state and national dues billings will be sent out 
for Hillsdale members in  mid-November and are due January 
1st for 2025. Current dues for 2025 are as follows:: 
  Local Dues and Fees:    $898.00 
  NAR Dues:      $156.00 
  NAR Consumer Advertising:    $45.00 
  MR Dues:       $186.00 
  MR Issues Mobilization Fund:   $40.00 
  MR Legal Action Fund:       $3.00 
  RPAC Voluntary Investment:    $50.00* 
  TOTAL 2025 Dues & Fees:      $1378.00 
 
 *(All fees except the RPAC investment are mandatory.) 

 “We can't help every-
one, but everyone can help 
someone.” 
—Ronald Reagan 
 
 “Sir, my concern is not 
whether God is on our side; 
my greatest concern is to be 
on God's side, for God is 
always right.” 
—Abraham Lincoln 
 
 “There are two kinds of 
people: those who say to 
God, 'Thy will be done,' 
and those to whom God 
says, 'All right, then, have it 
your way.' “ 
—C. S. Lewis 
 
 “The only disability in 
life is a bad attitude.” 
—Scott Hamilton 
 
 “Life is a long lesson in 
humility. “ 
—James M. Barrie 

Quotes of the Day 
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NAR Offers Help for Agents Educating  
Clients and Explaining REALTOR® Value 
 For the past several 
months the National Associa-
tion of REALTORS® has been 
preparing and sending out 
Consumer Guides to help 
members educate consumers 
about how the buying and 
selling process works and 
what they can expect when 
working with agents. 
 The Hillsdale Board Office 
has send out these guides as 
they have been received, to 
all of its members.  The 
guides include:  

• Consumer Guide: 10 
Questions to Ask a Buy-
er’s Agent 

• Consumer Guide: 10 
Questions to Ask a 
Seller’s Agent 

• Consumer Guide: Buying 
Your First Home 

• Consumer Guide: Multiple 
Listing Service 

• Consumer Guide: What 
Veteran’s Need to Know 
about Buying a Home 

• Consumer Guide: Fair 
Housing 

• Consumer Guide to Writ-
ten Buyer Agreements 

• Consumer Guide: Listing 
Agreements 

• Consumer Guide: Negoti-
ating Written Buyer 
Agreements 

• Consumer Guide: Offers 
of Compensation 

• Consumer Guide: Open 
Houses and Written 
Agreements 

• Consumer Guides: REAL-
TORS®’ Duty to Put Client 
Interests Above Their 

Own 
• Consumer Guide: Seller 

Concessions 
 If you have not received 
or need additional copies of 
any of the above Consumer 
Guides, please contact the 
Board Office.  
 Additionally, on pages 6 
and 7 of this newsletter, you 
will find the NAR  Value for 
REALTORS® which outlines 
what the NAR provides for 
you, the agent and for Local 
and State Associations. 

 
You’re Invited! 

Hillsdale County Board of REALTORS® Christmas Party 
 

Monday, December 9, 2024 at Hillsdale Elks Lodge 
5:00 to 8:00 p.m. 

Prime Rib or Premium Chicken 
Appetizers, Dessert 

Cash Bar 
 

Music by Russ Martin 
REALTOR® Awards Presentations 

Charity Basket Raffle & Psalm 82 Initiative Fund Raiser 
Member Services Drawings 

Christmas Photo Op  
 

Members FREE (Guests $35) 
RSVP: 517-439-1770 or hcboard@yahoo.com  
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 In case you have not been tuned in to the REALTOR® changes taking place for the last several months,  here is a reprint of an 
article that outlines the new rules all REALTORS® must live by in their business dealings.  The new rules went into effect on Au-
gust 17 of this year. On April 23, 2024, the Court granted preliminary approval of the settlement and the final hearing is sched-
uled for the 26th of this month. Following are the terms of the settlement approved at this time.  
 

Information provided by Becky Berke, MR Director of Legal Education 
 

SETTLEMENT TERMS 
(Please note items in red that are specific to REALTORS’® ways of doing business) 

 
1.   Provide a RELEASE OF LIABILITY for types of claims brought on behalf of home sellers related to broker commissions.   
• The release of liability includes: NAR, NAR members, State and Local Realtor® Associations, Realtor®-owned MLS’s, Broker ages 

with a Realtor®-member as principal and a residential transaction volume below $2 billion in 2022. 
• The release does NOT include: Non-Realtor® owned MLS’s, Brokerages with a residential transaction volume above $2 billion in 

 2022, HomeServices of America (only remaining defendant at the time of settlement). 
• NOTE: The settlement provided an “opt-in” mechanism for the excluded entities to be included in the release, if they chose.  
 
2.  Offers of compensation are no longer permitted through the MLS.  
• Rule went into effect August 17, 2024.  
• The compensation field has been removed from the MLS. 
• Sellers and listing brokers are still permitted to offer compensation to buyer’s brokers (off-MLS).  
• A listing broker can agree to share its commission with a buyer’s broker, but only with the seller’s approval.  
• A buyer and seller may agree (via a purchase agreement) that the seller will cover some of the buyer’s closing costs, including 

buyer’s broker fees.   
• Sellers may offer concessions (NOT compensation) on the MLS so long as they are not conditioned on using/paying a buyer’s 

broker. 
• Brokers may display offers of compensation on their public-facing websites for their own listings – but not for other bro-

kers’ listings 
 
3.  NAR will pay damages of $418 million over 4 years. 
• Membership dues will not increase in 2024 or 2025. 
• NAR continues to deny any wrongdoing.  
• NAR has long-maintained (and continues to believe) that cooperative compensation and NAR’s current polices are good 

things that benefit buyers and sellers. 
• The settlement agreement makes it clear that NAR continues to deny any bad action or wrongdoing.  

 
4.  MLS participants working with buyers MUST enter into a written agreement with those buyers prior to viewing a home. 
• The written agreement must state the amount of compensation to be paid to the buyer’s broker. 
• The amount cannot be “open-ended” and must be “objectively ascertainable.”  
• The amount received (from any source) cannot exceed the amount agreed-upon in the buyer’s agency agreement.  
• Must disclose that “broker commissions are not set by law and are fully negotiable.”  
 
5. What should REALTORS® be doing now? 
• Articulate your value as REALTORS® and as stewards of a real estate transaction.  
• Use buyer agency agreements and know how to explain them to buyer-clients. These agreements maximize transparency, en-

sure clarity and understanding, formalize the professional working relationship, detail what services consumers are entitled 
to and what the buyer agent expects from their client in return.  

• Remind all clients that commissions are established by contract and are not fixed, controlled or recommended by law and are 
fully negotiable.  

• Educate sellers on what options they have in marketing the property, including offering compensation to a buyer’s broker.   
 
 

(Continued on page  5) 

NAR Settlement Changes in Effect for REALTORS 
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NEW FORMS 
 

 Michigan REALTORS® has drafted new forms for the use of members. These are available on Dotloop and Zipforms in the Michi-
gan REALTORS® Library: 
  1.  Listing Agreement (Forms B and BB) 
  2.  Exclusive Buyer Agency Agreement (Forms J and JJ) 
  3.  Broker to Broker Compensation Agreement 
 Addendums to Purchase Agreement: 
  4.  Seller Concession Addendum 
  5.  Buyer Broker Compensation Addendum 
 

QUESTIONS AND ANSWERS 
 

Q.   Does the Realtor® Code of Ethics prohibit using a buyer’s offer to negotiate compensation to the buyer’s broker?  
A.   No. If the buyer has a written agreement in place with their broker that requires the buyer  to pay that broker a specific 
 amount, then the buyer can attempt to pass on that payment obligation to the seller via the purchase agreement.  
 
Q: How will a buyer’s agent know if a seller/listing agent is offering compensation to a buy er’s broker?  
A:   Agents can directly communicate offers of compensation via phone, text, email, etc. Listing brokerages can display offers 
 of compensation on their websites for THEIR OWN listings.  
 
Q: What happens if the seller and/or the listing broker have offered to pay the buyer’s broker more than what the buyer agreed 
 to pay their broker (via the buyer’s broker contract)?  
A: In that case, the buyer’s broker could not keep those excess funds. The settlement agree ment states that if a buyer’s broker is 
 receiving compensation from another source (for example, a seller or listing broker) then that payment cannot exceed the 
 amount that was agreed upon in the buyer’s broker contract. 
 
Q: What happens if a buyer broker cannot get timely information from a listing broker about offers of compensation?  
A: The settlement does not change the ethical  duties that Realtors® owe to their clients. Realtors® are required to protect and 
 promote the interests of their clients and treat all parties in a transaction honestly  (Article 1, COE).  
 
Q: How will the prohibition on offers of compensation on the MLS affect pending transactions/current sales?  
A: Listing agreements should be amended to reflect that offers of compensation cannot be communicated via the MLS.  
 
Q: Can a listing broker still offer compensation to a buyer’s broker?  
A: Yes – it just cannot be communicated via the MLS. If a listing broker is offering compensation to a buyer’s broker, they must: 
 Disclose to the seller (in writing) the amount of compensation to be offered to a buyer’s broker; and obtain the seller’s ap
 proval for any payment made to a buyer’s broker.  
 
Q: What triggers the requirement to have a written agreement in place with a buyer?   
A: The written agreement is triggered by two events: “Working with” a buyer (providing brokerage services to a buyer); and 
 “Touring a home” (including virtual tours).  
 
Q: Are there any mandatory provisions that must be included in the written agreement?  
A: Yes. Pursuant to the NAR settlement agreement (paragraph 58(vi)), written buyer agreements must: State the amount/rate of 
 any compensation the MLS Participant will receive; Include a provision that MLS Participants may not receive compensation 
 from any source that exceeds the amount/rate agreed to with the buyer; Disclose in conspicuous language that broker com
 missions are not set by law and are fully negotiable.  
 
Q: What happens if an unrepresented buyer reaches out to the listing agent directly for a showing or attends an open house? 
 Does the listing agent need a written agreement in place with that buyer?   
A: No. A listing agent does not need to enter into a written agreement with an  unrepresented buyer before showing the 
 home to that buyer. But, the listing agent must make certain the buyer understands that the listing agent is representing the 
 seller – not the buyer.  
 NOTE: The answer is different if the buyer is seeking services from the listing agent beyond simply being shown the property.  



Page 6                    Hillsdale County Board of REALTORS, 32 E. Bacon Street, Hillsdale, Michigan, 49242, 439-1770 



Page 7                    Hillsdale County Board of REALTORS, 32 E. Bacon Street, Hillsdale, Michigan, 49242, 439-1770 


